




















Business Plan Targeting

Audience Issues to Emphasize Issues to De-emphasize | Length

Investor Fast growth, potential large | Assets 20 — 40 pages
market, management team

Strategic Partner | Synergy, proprietary Sales force, assets 20 — 40 pages
products

Banker Cash flow, assets, solid Fast growth, hot market | 10 — 20 pages
growth

Large customer Stability, service Fast growth, hot market | 20 — 40 pages

Key employees Security, opportunity Technology 20 — 40 pages

Merger & Past accomplishments Future outlook 20 — 40 pages

acquisition
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Our mission as a site is to pass on our knowledge of technology
security to those who need it most: the modern computer user.
A team of dedicated experts are online ready to answer any
guestions you may have regarding the security of your personal
computer. The staff at Virus Scan Software have access to all
of the market leading software in this area, and are sufficiently
experienced to recommend the right solution for anyone,
whether you are looking to protect your home computer or a
network of computers relied upon by your entire staff.



WinMill Software is a premier resource for technology services
. We provide digital solutions tailored to our clients' specific
business needs, whether they are building new information
systems, enhancing legacy systems, training their workforce
on-line and in the classroom, or taking thousands of product
orders over the Internet. We support the entire technology
lifecycle, and we remain dedicated to providing exceptional

service by building systems that make our clients more
competitive. We not only deliver and implement strategies
and solutions, but we also transfer knowledge to our clients
that will enable them to maximize their existing skills and
resources.
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Cooperative advertising: two companies mentioned
in the advertisement;

Licensing: let someone else use your product as part
of their product;

Distribution agreement: let someone else carry
your product;

Bundling: let another company include your product
as part of a total package.
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Fabrica Performance
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